STEPHEN I.. SNYDER

MASTER OF THE MALPRACTICE UNIVERSE

Nine years ago, Steve Snyder was on the
cover of a magozine—The Sun's late Sunday
magazine, to be specific—but he didn't much
like what he read inside.

What a difference nine years makes—
especially for a trial lawyer who cloims to
have racked up $150 million in settlements
and verdicts in just the past five years. Now
he’s an inside player, one of 30 winners of
this year’s “Top Lawyers” moniker; and is
now teamed up with one of Baltimore's
longest-standing power players, Arnold
Weiner, who joined Snyder’s 10:-lawyer
Pikesville firm last year.

“My adversaries see me as a winner. That's
very important to me,” says Snyder. “I was
considered a people’s lawyer rather than o
lawyer’s lawyer. But over the last 10 years, |
think I've earned the respect of my toughest
critics, my profession

The 50-year
law grad was.p

and business lawyer, he is increasingly turn-
ing up in complex commercial litigation ds
well, notably the fight to stick the national
accounting firm of Ernst & Young with a big
chunk of the bill for the demise of Merry-Go-
Round Enterprises. At issue: Did Merry-Go-
Round fail because of negligence and con-
flicts of interest by Ernst & Young, which was
retained by MGR to help map a turn-around
strategy? Or did it fail simply because Boo-
gie Weinglass and the corporate handlers
sentin by creditors couldn‘t keep up with the
tastes of young people?

“I like taking on high-risk; large-scale busi-
ness torts,” says Snyder. And years of contin-
gency fees on $150 million in awards gives
him staying power in cases that other lawyers
might settle so they can get paid. “1 like to take
a good case and make it info a great case.
[Merry Go Round] is a good case. When ihe
bell rings [for a trial next Aprill it will be a
great case.”

If he's right—he casually tosses out §1 bil-
lion as a starling point for a compensation
claim—the case will be in good company.
Notched on Snyder's holster are big wins over
New lersey cable giant T.C.I. ($100 million),
Bell Atlantic (two judgments totalling $36 mil-

lion), and Maryland’s largest legal-malprac-
tice verdict. He's taken depositions from the
chairmen of Bell Alantic, T.C.I., and now Ernst
& Young. Predicts Snyder, “I don't think Il
ever be on those three boards.”

I¥'s not like he cares. There’s something
irreducible about good plaintiff’s lawyers,
something rebellious that makes them bad
golf partners for CEOs in general. Remem-
ber, Snyder is still a man who can point with
some glee to the story on his conference
room wall about winning a $10:million case
against Blue Cross Blue Shield of Maryland,
and then he can cackle that he lives next door
to Bill Jews.

But Snyder does have at least some con-
ventional cares. He's already got a theme
picked out for the next arlicle, nine years
from now. By then, he hopes his three older
sons will all be in his firm (one’s there, one’s
in law school, and cne’s in
extremely excited about g
courtroom and introducin
as part of the team,”
his proud-papareve
lawyer's calculation;

tify with that.”




